
Limestone Advisory GmbH

At Limestone Advisory Group we work side-by-side with CFOs, delivering
accounting expertise, tax strategy and technology-driven solutions that
streamline operations, enhance decision-making, and drive growth. Our
strategic approach helps leadership teams boost performance, mitigate

risk, and create lasting value for their organizations. We are evolving into an international platform,
with offices in Berlin, New York, and Dubai. Additional locations in Singapore, London and beyond
will be launching soon. Become part of Limestone’s growth journey with a focus on business
development. With an experienced mentor by your side, you will gain significant knowledge and
grow professionally. You will experience firsthand how a consulting firm is built and scaled – which
decisions are made and why. You will learn how to win clients, position a company, and build
market visibility. You will also have the opportunity to interact directly with market leaders,
competitors, and entrepreneurs – a unique and valuable experience.

Working Student Business Development & Marketing (f/m/d)

City: Berlin; Starting date (earliest): At the earliest possible; Remuneration: 15 - 20 €/h

Tasks

As a Working Student in Business Development & Marketing, you will work directly with
senior leadership. You will be involved in different projects and learn from experienced
professionals with Big Four backgrounds.

Your responsibilities will include:

Business Development: Research and identify new client, partner, and market
opportunities
Marketing & Positioning: Support the development and execution of our brand
presence, both online and offline
Content & Communications: Create presentations, pitch decks, LinkedIn content,
and company materials
Outreach & Networking: Assist in engaging with prospective business partners
and clients
Market Research: Conduct analyses on industries, competitors, and trends to
support strategic decision-making
Project Work: Contribute directly to ongoing client projects and internal initiatives
Events & Visibility: Participate in and help organize networking events and
external company appearances

Requirements

Currently enrolled in a Master’s program (Business Administration, Economics,
Marketing, Communications, Law or a related field)
Curious, ambitious, and motivated to understand how consulting and business
development work in practice
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Fluent in both German and English (required, not optional)
Excited to build topics and processes from the ground up
Organized, reliable, and able to work independently
Strong Excel skills are a plus - you are comfortable working with data and analysis
Strong sense of aesthetics and communication (nice-to-have: experience with
PowerPoint, Canva, LinkedIn, or similar tools)
Open-minded, outgoing, and eager to learn

What we offer

Early-stage experience: Be part of the journey from the beginning and actively
shape the company’s DNA
Direct exposure to leadership: Work closely with the senior team; you will have an
experienced mentor
Broad learning experience: Gain a true 360° perspective – from strategy and
marketing to client communication and deal support
Network: Access to a high-caliber network of entrepreneurs, investors, and
decision-makers
International environment: Collaborate with colleagues across our offices in Berlin,
New York City, and Dubai

Being a working student is just the beginning!

Upon successful completion of your studies, our explicit goal is to offer you a full-time
position as Head of Business Development Europe. In this role, you would take on a key
leadership position at Limestone and play a major part in shaping the company’s growth
across Europe and internationally.

What “Head of Business Development Europe” means:

Full responsibility for the Business Development function: strategy, team, and
execution
Building and leading your own team as the company grows
Contributing to Limestone Advisory’s European growth strategy
A career trajectory that typically takes 10 years: accelerated by being part of the
journey from day one

Application

Send us a short, personal message explaining why you’re the right fit for this role, along
with your resume, nothing more required.
Please submit your application on Indeed or via: careers@limestoneadvisory

More information at https://stellenticket.de/203483/FUB/
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